20134 Pine Mountain Dr Rental Income
Here's the rental history.  Please note that from 2021 through 2023, the bookings theoretically could've been higher but we also stayed at the house for several weeks each year. We also let friends and family borrow the house for free in 2022 through 2026, so those are revenue opportunities we obviously didn't realize, particularly during the busy summer season. If you add up the 2026 revenue collected YTD as well as the bookings, 2026 is shaping up quite nicely at $71,687.79 with minimal bookings for the Fall, Thanksgiving, and Winter Christmas season (they usually get booked up 1-2 months before the dates) with several last-minute bookings since I also leverage a dynamic pricing software for my Airbnb pricing. 
Also, I didn't start dabbling in Vrbo until the middle of 2022, but have found a steadily increasing number of Vrbo bookings (who also tend to be better guests, but also more demanding in terms of cleanliness, than Airbnb) 
 				2021		2022		2023		2024		2025		2026 YTD (as of 07/06)	
Airbnb				$85,899.64	$67,832.84	$58,789.61	$46,030.77	$26,316.01	$17,095.14
Vrbo				$17,847.63	$31,786.81	$34,909.04	$44,999.55	$28,607.05	$18,426.31
Off Platform Booking	 	$5,300.00	$8,500.00	 	 
Total				$85,899.64	$85,680.47	$90,576.42	$86,239.81	$79,815.56	$45,702.19

Also, as a point of clarification, these numbers only reflect what was recorded in Airbnb, Vrbo, or repeat guests who booked directly with me instead of on the platform in subsequent years or reached out via our Google Maps site. 
In addition to friends and family (as well as ourselves) who stayed at the house for free, we had supported several free stays at the house each year during busy weekends for several charity functions including: 
- "Help One Child" Annual Raffle (Donated 3 nights for a fostering non-profit over the last 3 years). 
- Sponsored musicians to stay at the house a couple years for Jerry Baker's Camp Tuolumne Trails (when he had fundraising concerts).
- Opened the home for church retreats/get togethers - and the revenue is not reflected in the numbers.
- Allowed my housekeeper / those who help out with the house to stay at the house for free (as a thank you for helping care for the home), averages 1 weekend per year.
All to say, the overall take home would've been higher had we not given away some prime dates / weekends each year or if we had not stayed there on some of the key dates ourselves.
