The Cicerello- Teamv

Tami Cicerello
661-212-3413
TamiCicerello@gmail.com

OFFER GUIDELINES MEMO
29116 West Hills Dr, Santa Clarita CA 91354

Seller Name: The Ina Chong Family Trust

Closing & Possession:

ASAP

Purchase Terms:

Minimum 3% deposit to escrow within 3 days of acceptance of offer

Services:

Escrow to be with Escrow Advantage — Mercedes Fernandez

Title to be with Consumer Title

NHD to be with First American

Home Warranty to be with First American (due to seller’s coverage already
in place)

Supplements to Include with Offer: (see attached)

MCA
Re/Max ABDS
Trust Advisory

Please call/text Tami Cicerello at 661-212-3413 with any questions.
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1. MARKET CONDITIONS: Real estate markets are cyclical and can change over time. [t is impossible to

predict future market conditions with accuracy. In a competitive or “hot” real estate market, there are
generally more Buyers than Sellers. This will often lead to multiple buyers competing for the same property.
As a result, in order to make their offers more attractive, some Buyers may offer more than originally
planned or eliminate certain contingencies in their offers. in a less competitive or “cool” market there are
generally more Sellers than Buyers, often causing real estate prices to level off or drop, sometimes
precipitously. The sales price of homes being sold as foreciosures and short sales is difficult to anticipate
and can affect the value of other homes in the area. Brokers, appraisers, Sellers and Buyers take these
“distressed” property sales and listings into consideration when valuing property. In light of the real estate
market's cyclical nature it is important that Buyers understand the potential for little or no appreciation in
value, or an actual loss in value, of the property they purchase. This Advisory discusses some of the
potential risks inherent in changing market conditions.

2. BUYER CONSIDERATIONS:

A. OFFERING PRICE: AS A BUYER, YOU ARE RESPONSIBLE FOR DETERMINING THE PRICE YOU
WANT TO OFFER FOR A PROPERTY. Although Brokers may provide you with comparable sales
data, generally from information published in the local multiple listing service, you should know that the
reporting of this data is often delayed and prices may change, up or down, faster than reported sales
indicate. All buyers should be sure they are comfortable with the price they are offering or the price they
are accepting in a counter offer. You should be aware of and think about the foliowing: (i) If your offer is
accepted, the property's value may not increase and may even decrease. (ii} If your offer is accepted,
you may have “Buyer's remorse” that you paid too much. (iii} If your offer is rejecied there can be no
guarantee that you will find a similar property at the same price. (iv} If your offer is rejected, you may
not be satisfied that the amount you offered was right for you. Only you can determine that your offer
was reasonable and prudent in light of the property and your circumstances.

B. NON-CONTINGENT OFFERS: Most residential purchase agreements contain contingencies allowing a
Buyer within a specified period of time to cancel a purchase if: (i) the Buyer cannot obtain a loan; (ii) if
the property does not appraise at a certain value ; (iii} if the Buyer is dissatisfied with the propertys
condition after an inspection; (iv) if an insurance pohcy cannot be obtained for an acceptable cost; or {v)
for any other contingency within the purchase agreement. To make their offers more attractive, Buyers
will sometimes write offers with few or no contingencies or offer to remove contingencies within a short
period of time. In a “hot” market, sellers will sometimes insist that Buyers write offers with no
contingencies. Broker recommends that Buyers do not write non-contingent offers and if you do so, you
are acting against Broker's advice. However, if you do write a non-contingent offer these are some of
the contractual rights you may be giving up:

(1) LOAN CONTINGENCY: If you give up your loan contingency, and you cannot obtain a loan,
whether through your fault or the fault of your lender, and as a result, you do not or cannot purchase
the property, you may legaily be in default under the contract and required to pay damages or forfeit
your deposit to the seller,

{2) APPRAISAL CONTINGENCY: If your lender's (or your own) appraiser does not believe the property
is worth what you have agreed to pay for it, your lender may not loan the full amount needed for the
purchase or may not loan any amount at all because of a low appraisal. As a resuit, if you do not
purchase the property, and you have removed your appraisal contingency, you may legally be in
default under the contract and could be required to pay damages to, or forfeit your deposit to, the
Seller. The Seller is not obligated to reduce the purchase price toc match the appraised value.

(3) INVESTIGATION CONTINGENCY: If you disapprove of the condition of the property and as a
result, you do not purchase the property, you may legally be in default under the contract and
required to pay damages to, or forfeit your deposit to, the Seller if you have removed your
investigation contingency. However, even if you make an offer without an investigation contingency
or you remove that contingency, the Seller may still be obligated to disclose to you material facts
about the property. In some cases, once you receive that information the law gives you an
independent right to cancel for a limited period of time.
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(4) INSURANCE CONTINGENCY: If you cannot obtain insurance or disapprove of the cost, and you
do not purchase the preperty, you may legally be in default under the contract and required to pay
damages to, or forfeit your deposit to, the Seller if you have removed your insurance contingency.

There is inherent risk in writing a non-contingent offer. Only you, after careful consuitation and deliberation with
your attorney, accountant, or financial advisor can decide how much risk you are willing to take. IT IS YOUR
DECISION ALONE AND CANNOT BE MADE BY YOUR BROKER OR REAL ESTATE AGENT.

C. BROKER RECOMMENDATIONS. Broker recommends that you do not write a non-contingent offer,
even if you are planning on paying all cash for the property. If you intend to write a non-contingent offer,
Broker recommends that, prior to writing the offer, you: (i) review all available Seiler reports,
disclosures, information and documents; (i} have an appropriate professional inspect the property
(even if it is being sold “as is” in its present condition); and (jii) carefully assess your financial position
and risk with your attorney, accountant or financial advisor.

D. MULTIPLE OFFERS: At times Buyers may write offers on more than one property even though the
Buyer intends to purchase only one. This may occur in a short sale when the approval process can take
a considerable amount of time, or it could also occur in a hot market when the Buyer is having difficulty
geiting an offer accepted. While it is not iliegal to make offers on multiple properties with intent to
purchase only one, the Buyer can be obligated fo many Sellers if more than one accepts the Buyer's
offers. Additionally, if any offer is accepted without contingencies, and the buyer does not perform,
there can be a breach. If the Buyer has not disclosed that the Buyer is writing multiple offers with the
intent to purchase only one and the Buyer subsequently cancels without using a contingency created
for this purpose, the Seller may claim the Buyer is in breach of contract because the Buyer fraudulently
induced the Seller to enter into a contract. This claim may even be possible when the Buyer has all the
standard contingencies remaining in the contract, as the Seller could argue that a cancellation for this
reason would not fall under the good faith exercise of any of those contingencies.

3. SELLER CONSIDERATIONS: As a Seller, you are responsible for determining the asking price for your
property. Although Brokers may provide you with comparable sales data, generaily from information
published in the local multiple listing service, you should know that the reporting of this data is often
delayed and prices may change, up or down, faster than reported sales indicate. All Sellers should be sure
they are comfortable with the asking price they are setting and the price they are accepting. There is not,
and cannot be, any guarantee that the price you decide to ask for your property, or the price at which you
agree to sell your property is the highest available price obtainable for the property. It is solely your decision
as to how much to ask for your property and at which price to sell your property.

Buyer/Seller acknowledges each has read, understands and has received a copy of this Market
Conditions Advisory.

BuyerX Date

BuyerX m Date , 2

Seller X == . - Date "9 /ZZ /Z/)/
The InaLhong Family Trust A

SellerX Date
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RE/MAX OF VALENCIA, RE/MAX OF SANTA CLARITA, RE/MAX GATEWAY
REAR 0] Vetenata ATFILIATED BUSINESS DISCLOSURE STATEMENT

Galeway

Date: March 23, 2026

To: , ("Buyer")

and The Ina Clhong Family Trust . ("Seller™)

From: VERE ENTERPRISES, INC., RE/MAX OF VALENCIA, RE/MAX OF SANTA CLARITA, RE/MAX GATEWAY

Regarding: Real estate referred fo as 29116 West Hifls Dr., Santa Clarita, CA 91354

Notice: This is to give you notice that VERE ENTERPRISES, INC., licensed with the California Department of Real
Estate, CalDRE License #01013938, doing business as RE/MAX OF VALENCIA, RE/MAX OF SANTA CLARITA, and
RE/MAX GATEWAY has a business relationship with ESCROW ADVANTAGE, INC. ESCROW ADVANTAGE, INC. is
licensed by the State of California, Department of Business Oversight License No. 963-1685. The Broker/Owner
of VERE ENTERPRISES, INC. has 100% ownership in ESCROW ADVANTAGE, INC. Because of this relationship, this
referral may provide RE/MAX of VALENCIA, RE/MAX of SANTA CLARITA, and RE/MAX GATEWAY a financial or
ather benefit.

Set forth below is the estimated charge or range of charges for the settlement services listed. You are NOT required to use
the listed provider as a condition for purchase, sale, or refinance of the subject property. THERE ARE FREQUENTLY
OTHER SETTLEMENT SERVICE PROVIDERS AVAILABLE WITH SIMILAR SERVICES. YOU ARE FREE
TO SHOP AROUND TO DETERMINE THAT YOU ARE RECEIVING THE BEST SERVICES AND THE BEST RATE
FOR THESE SERVICES.

A. ESCROW SERVICES; ESCROW ADVANTAGE, INC. is a provider of escrow services. The estimated charges for
escrow services is a $295 escrow base fee plus $2.50 per $1,000, plus escrow processing fees to Buyer and Seller ranging
from $300 to $500, which includes, but is not lunited to the following fees: processing fee, doc prep fee, loan tie-in fee,
payoff/debt processing fee, HOA demand/HOA processing fee, messenger fee, wire fees. You may contact ESCROW
ADVANTAGE, INC. for a schedule, breakdown and explanation of all costs and fees at 661-255-5700 or 661-702-4800.

ACKNOWELEDGMENT:
I/we have read this disclosure form and understand that RE/MAX of Valencia, RE/MAX of Santa Clarita and RE/MAX
Gateway is referring me/us to purchase the above-described settlement service(s) and may receive a financial or other

w3 s S

Seller: ,

M:.Www
Seller: Date:
Bayer: Date:
Buyer: Date:

Revised 8/24/2022 - KS
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Property is being held in a revocable or irrevocable trust for the benefit of those persons or entities hamed as
beneficiaries in the frust. For the purpose of the sale of Propenrty, the frustee of the trust is treated as the Seller.
Even if Seller is exempt from some obligations, Seller must still comply with many others. This Advisory is
intended to inform Buyer and Seller of their rights and obligations independent of those established by the contract
between them. if Property is placed in a trust, any frustee must complete a TDS and other disclosures that
would be required of other owners if: (i) any such trustee is a natural person AND (ii) the trust is a
revocable trust, AND (iii) the trustee either is the former owner of Property or was an occupant in
possession of Property within the preceding year. The disclosures are required of any frustee who meets
the above requirements even if other trustees do not.

1. SELLER MAY BE EXEMPT FROM THE FOLLOWING:

A,

B.

(1) Disclosure Statements: Seller, unless specified in paragraph 1A(2), does not have to complete,
sign and provide Buyer with a Real Estate Transfer Disclosure Statement or Natural Hazard Disclosure
Statement (C.A.R Forms TDS and NHD). Seller remains obligated to make the disclosures and
comply with the items specified in Paragraph 1.

(2) If Property has been placed in a trust, the trustee(s) of the trust is considered the Seller for the purpose
of compiying with disclosure laws, Seller must complete. sign and provide Buyer with a TDS if (i) the
Seller is a natural person, AND {ii) the trust is a revocable trust, AND (iii) the trustee is either a former
owner of the Property or was an occupant in possession of the Property within the preceding vear.

Other Exemptions: Unless paragraph 1A(2) applies, Seller is exempt from providing Buyer with a

Mello- Roos district lien disclosure, an Improvement Bond Act of 1915 notice, a Supplemental Property

Tax notice, a Notice of Private Transfer Fee pursuant to California Civil Code § 1102 et seq. and

completing and providing either a Homeowner's or Commercial Property Owners Guide to Earthquake

Safety, including any corresponding form.

Exempt Selier Disclosures: Even exempt Sellers have statutory or contractual obligations to make certain

disclosures and may, or are required by contract to, use an Exempt Seller Disclosure (C.AR.

Form ESD) and is strongly encouraged to do so.

2. SELLER MUST COMPLY WITH THE FOLLOWING:

A.

B.

Known Material Fact Disclosures: Seller is obligated to disclose known material facts affecting the
value and desirability of the Property even if the specific Real Estate Transfer Disclosure Statement Form
is not required to be completed.

Hazard Zones: Seller is not exempt from applicable staiutory obligations to disclose earthquake fault
zones, seismic hazard zones, state fire responsibility areas, very high fire hazard severity zones, special
flood hazard areas and flood hazard zones pursuant to the Public Resources Code, Government Code
and United States.

. Smoke Alarms: The sale is not exempt from the State requirements that, for residential one to four units,

operable smoke alarms (smoke deteciors) be in place. It is negotiable between Buyer and Seller who is
to pay for the cost of compliance.

Water Heaters: The sale is not exempt from the Siate requirement that water heaters be properly
anchored, braced or strapped and that Seller provide a written statement of compliance to Buyer.
L.ead-based Paint: The Seller is not exempt from the federal obligation to: (i) disclose known lead-based
paint and lead-based paint hazards; (ii) provide Buyer copies of reports or studies covering lead-based
paint and hazards on the Property; (iii) provide Buyer with the pamphlet "Protect Your Family From Lead
In Your Home;” and {iv) give Buyer a 10-day opportunity to inspect for lead-based paint and hazards, if
the Property contains residential dwelling units and was constructed prior to 1978,

Carbon Monoxide Devices: The sale is not exempt from the State requirement that for all dwelling units
in a residential one to four unit property, the cwner must install a carbon monoxide device approved and
listed by the State Fire Marshal in the dwelling unit if the dwelling unit has a fossil fuel burning heater or
appliance, fireplace, or an attached garage.

Water Conserving Plumbing Fixtures: The Sale is not exempt from the State requirement that
(i) single family residences built before January 1, 1994 be equipped with water conserving
plumbing fixtures by January 1, 2017 and multi-family and commercial properties be equipped
with water conserving plumbing fixtures by January 1, 2019; (ii) Seliers disclose to Buyers the
requirements of the law; and (iii) sellers disclose to Buyers whether the Property contains any
non-compliant plumbing fixtures. See C.A.R. Form WCMD for further information.
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H. Tax Withholding: The sale is not _exempt from providing information pertaining to the withholding
obligation under either the federal “FIRPTA” or the Caiifornia withholding requirements upon the sale
of real property. Federal: For federal purposes, a non-resident alien includes a fiduciary. A trustee is
treated as a non-resident even if all beneficiaries are citizens or residents of the United States. State: The
frust may be exempt from withholding (but not the completion of the real estate withhoiding certificate) if:
(i) the trust was revocable prior to the decedent's death; (ii) the Property was last used as the decedent's
principal residence; and {iii) the trustee is electing to treat the trust as part of the decedent's estate under
IRC § 645 (see Instructions for FTB Form 593-C).

. Megan's Law Database Disclosure: The sale is not exempt from the requirement that residential
sales contracts contain the following notice regarding the availability of information about registered sex
offenders: “Notice: Pursuant to § 290.46 of the Penal Code, information about specified registered sex
offenders is made available to the public via an Internet Web site maintained by the Department of Justice at
www.meganslaw.ca.gov. Depending on an offender's criminal history, this information will include
either the address at which the offender resides or the community of residence and ZIP Code in which
he or she resides.” (Neither Seller nor Brokers are required to check this website. If Buyer wants
further information, Broker recommends that Buyer obtain information from this website during Buyer's
inspection contingency period. Brokers do not have expertise in this area.)

3. OTHER CONSIDERATIONS:

A. Local Law: Local law may impose obligations on the transfer of real property (such as the installation of
low flow toilets or shower heads, emergency gas shut-off vaives or installation of smoke detectors). Local
law should be consulted to determine if sales by a trustee of a trust are exempt from such requirements.

B. Death: [f the Property is being sold because of the death of an occupant of the Property, and if Buyer
has concerns about the manner, location or details of the death, then Buyer should direct any specific
questions to Seller.

4. BROKERS:

A. Inspection: The sale is not exempt from the Broker's obligation to conduct a reasonably competent and
diligent visual inspection of the accessible areas of the Property and disclose to Buyer material facts
revealed by such an inspection in the sale of residential property containing one-to-four dwelling units,
Brokers may do so on C.A.R. Form AVID.

B. Agency: The sale is not exempt from the obligation to provide agency relationship disclosure and
confirmation forms in the sale of residential property containing one-to-four dwelling units, commercial
Property and vacant land.

By signing belo

, the undersigned acknowledge that each has received a copy of this Trust Advisory,
and each has re

and understands its terms, /
The Ina Chong Family Trust Date = /%;’ 'Z’”/
& / / \

Seller X
N
Seller ¥ Date
AT TIME OF LISTING
Real Es/tg} Bﬁfr RE/MAX of Santa Clarita
BSf/ 2N Tami Cicerello  Date % J'(;Q."? ;/ o (>
[
A*‘TIME OF SALE
Buyer X Date
Buyer X Date
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